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AZlonoinon dedopevwy,
NPOCWNONOINUEVEC EUMEIPIEC AyopwWV,

agoaciwon, unepaéia

H Qivos gival eAAnvIkn €Taipeia TeExvoAoyiag Kal JApPKETIVYK. Méoa anod Tnv €Eunvn
dlaxeipion Twv dedopevwy neAdTn (customer data) dnuioupyei NPOCWNOMNOINUEVEG
gUNeIpieg ayopwv kal au&avel Tnv agooiwon (loyalty) Twv kaTavalwtwy,
NPOCMEPOVTAC HETPACIUN UNEPAgia oTIG ENIXEIPNOEIG-NEAATEC TNG.

MNa va To eMTUXEl auTO, dNUIOUPYEI Evonoinueva Npo@il NEAATWV Kal Ta a&lonolei he
TN XPNon TEXVOAOYI®V HUNXAVIKAG Habnong. Méow Tng SaasS nAateodpuag Qivos Cloud
-Npoiodv OIKNG TNG avanTuéng- evioxUEl TNV KATAvONon TNG KAaTavaAwTIKAC
OUMNEPIPOPAG KAl TNV ANMOTEAECUATIKOTEPN EMNIKOIVWVIA HJE TOV KATAVAAWTH.

Mapgxel o€ eniXelpnoeIG Kal brands Ta epyaAeia kal Tnv Texvoyvwaia yia va oTeiAouv
TO OWOTO PNAVUMA, TN OWoTH OTIyUn, HEoa ano To owoTd KavaAl enikoivwviag, oTov
owoTO ayopaoTn. 'ETOl, ol eMIXEIpROEIC nou ouvepyalovTal Je TNV Qivos BAENouv TNV
avtanokpion TWV KAaTavaAwTwV oTa PNVUPATA TouG va KTIVAGOETAl -PEXPI Kal 10
POopEC NAvw ano Tov ouvnon PEoo Opo TNG ayopdc. MNMapaAAnAa, EpxovTal nio Kovta
ME TOuG NEAATEG TOUG Kal evioxUouv Tn oxeon padi Toug.

H etaipeia 10pUBnke To 2004 oTnv EAAGDa ano Tov BayyéAn KapaAin (CEO) kai Tn
davn Xapunn (COO) kal onuepa dpacTnplonolEiTal EMTUXWG O 8 XWPEG.

>& gia enoxn MEYAA®WV aAAaywv Kal onUavTikowv NPokANCewv Kal kabwg Ta first-party
data avadeikvUovTal og UWIOTNG NPOTEPAIOTNTAC NEPIOUTIAKO aToIXEi0 KABe brand kail
gnixeipnong, n Qivos Bpioketal dinAa oTIC AUEAVOUEVEG AVAYKEG TWV NEAATWV TNG, ME
KAIVOTOWEG KAl anoTEAECUATIKEG UNNPECIEG KAl TEXVOAOYieG. FepupwvovTag TNV
EUNEIPia TOU KATAVAAWTN 0TO QUOIKO NEPIBAAAOV HE AUTR Tou wnglakoU kOaHou,
odnyei Toug NeEAATEC TNG O€:

e AvoOIKNA nopeia Twv NWARTEWMY TOUG.

e AleUpuvon Tou neAatoAoyiou Touc.

e Evioxuon Tng €TaipIikng enunG.

e KaAn yvwon TV NPoTINACEWV KAl ENIAOYWV TWV KATAVAAWTOV.



€vos

wWlh CRCATZ CLSTOMER LOYALTY

AvOpm®nivo duvauiko

Me kivnThplo dUvaun To eEIdikeUupEVO avBpwnivo duvapikd Tng, To onoio au&averal
d1apKWC Kal onuepa nepihappBavel 55 epyalopevouc uwnAng 1dikeuong os
d1aPopEeTIKOUC TOoWEIG, N Qivos napauevel otabepd NpoonAwPEVN 0TO OpaApa TNG.

Zuvepyareg & NMeAareg

MeTpwvTag 17 xpovia eniTuxnpEvVNG napouaiag, n Qivos £€xel avanTU&el £va dIEUPUPEVO
XapToQUAAKIO, To onoio nepIAapBavel TNV uAonoinon €pywv yid NEpICoOOTEPEG anod 35
€TaIpeieg TNG EAANVIKNAG Kal d1EBvoUg ayopdc, 6nwc ol: Intersport, IKEA, Johnson &
Johnson, Marks & Spencer, Accessorize, Galerie de Beaute, L'Oreal, Philip Morris
International, Tpanela MNeipaiwg (yellow Rewards Program), opiAog Quest (you.gr kai
Xiaomi), Brands Galaxy, Coffee Lab, Argo Qil, Alpha Bank (Poupavia), Beside Group
(Méon AvaTtoAn), OVO Energy kal Omorovicza (Hvwuévo Baaileio), Balfin Group kai
Tirana Bank (AABavia), Voici La Mode Group (Marks & Spencer, Celio, Topman k.qa. -
Kunpog).

Loyalty facts

>nuepa, n Qivos diaxeipileTal yia Aoyaplaopo Twv NEAATWV TNG NEPICCOTEPA Ano 6
EKATOHUMUPIA NPOPIA KATAVAAWTWV, avaAlovTac CUNMNEPIPOPEC Kal axedialovTag
OTOXEUMEVEG-NPOOWNONOINUEVEG ENIKOIVWVIEG, HE OKOMNO TNV AU&Non TWV NWANCEWYV
TWV ENIXEIPOEWV WE TIG OMN0IEG ouvepyaleTal.

To oUvoAo TWV oUVAAAGY®V, NoU €XOUV KaTaypagpei £éwg anuepa, &enepva Ta 94
€KATOMHUpPIA Kal 0 ouvoAikog Tlipog unepBaivel Ta 18 dio. eupw. EmnAgov, oTo idio
d1doTnua £€xouv npayuartonoin®ei neploodTeEPeC ano 25.000 npowONTIKEC EVEPYEIEC OE
diapopa kavaAia (SMS, email, Viber, SM kTA), pe 230 ekaTodpUpia NApaAqnTEG.

AnoTteAéopara

SUAAéyovTac dedopéva ano To PUOIKO Kal NAEKTPOVIKO KATaoTnua, n Qivos dnuioupyei
€vonoinuéva npo®iA NEAAT®V Kal Ta aglonolgi ge TN XpPHon TEXVOAOYIWV UNXAVIKAG
Madnong. Méow Tng Customer Data and Loyalty nAat@opuag Qivos Cloud, Bon6a otnv
KaTavonon TNG KAaTavaAwTIKAG OUPNEPIPOPAG Kal OTNV ANOTEAECUATIKOTEPN
€NIKOIVWVia JE Tov KaTavaAwTh. EvioxUoupe, €tol, To Customer Lifetime Value kai
OUMBAAAOUNE oUCIAOTIKA TNV aUEnon TWV NWANCEWV Kal TN KEpdoPopiag Twv
NeEAATOV Kac.
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Qivos Cloud

To Qivos Cloud ivar pia SaaS Al-driven Customer Data and Loyalty nAatgopua nou
BonBa Toug marketers va avayvwpioouv Tov KaTavaAwTr g€ OAa Ta onueia enagnc,
va avaAUloouv TN GUPNEPIPOPA TOU KAl va €NIKOIVWVHooUV pyadli Tou 0 NpayuaTiko
XpOvo, ONwg YiveTal oTov Yn@iako KOouo.

'HON e&unnpeTei nepliocgdTepa ano 25 brands kal 6 ekaTopuUpIa KATAVAAWTEC, TNV
eAANvIkn kal d1eBvn ayopd, napExovTac:

Anuioupyia evonoinuéevou npogiA katavalwTn (unified customer profile).
Alaxeipion npoypaupaToc apoaciwaonc.

AvaAuon dedopévwy katavaAwTn (Insights+).

YAonoinon noAukavaAIK®V eVEPYEIWV HAPKETIVYK.

AvanTtuén loyalty epappoywyv yia popnTeG cUoKeUEG (mobile loyalty app).

@ 0 kWM

Mpoownonoinuéveg evépyeleg enikoivwviag (Enbox).

Ynnpeoieg

AlaBgTovTag hia duvaTn Kal KaTapTIohEVN opada snayyeAuaTtiov, n Qivos napExel oToug
neAATEC TNG €va NANpPeG NakETo 360° uNNPECIWV.

Loyalty strategy

e
Omnichannel Operations
< Loyalty Program Implementation

(3609

Customer insights
- Loyalty Campaign Management
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Znueia oTabuoi

Me 17 xpovia emTuxnuévng diadpopunc kal napouacia ge 8 Xxwpecg, n Qivos €xel AaBel
noAAanAég diakpioeig wg To Loyalty Agency of the Year kai avagépeTtal d1eBvwg wg pia
ano TIG Kopuaieg eTaipeieg oTov Xwpo TnG (Forrester Loyalty Marketing Report,
Transparency Market Research k.a.).

Our history

The exciting journey through the years

2004 2015 2018
The big bang 4M Members FinTech era

28+ Loyalty Schemes
8 Countries

2009 2017 2020
Evolution to cloud Expansion to Asia Unleashing the power

business era of Qivos Cloud

STOIXEia EnIKOIVWVIAG

NavayiwTng Mapkidng, pmarkidis@givos.com, 211 181 4239 / 6944 224 311
KwvoTravTiva Mnatlakn, kbatzaki@givos.com, 210 608 3485 / 6948 594 011
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