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H eTaipeia Qivos

H Qivos eival kopu@aia eAAnvikn etaipeia marketing technology, nou uAonoisi
KaIvoTopa €pya diaxeipiong TG KaTavaAwTIKNG apoaiwang, NapéXovrag oUyXPOVEG Kal
anoTeAeopaTIkEG unnpeoieg loyalty management kal cupfdAlovrag duvapika otnv
avodikn nopeia TWV NWANCEWV Kal Tn dIaTAPNON TOU NeEAATOAOYIOU TWV ETAIPEIVV HE
TIG onoieg ouvepyaleTal.

H eTaipeia 10pUBnke To 2004 otnv EAAAda ano Tov Euayyeho KapaAn (CEO Qivos) kal
Tn ®avn Xapunn (COO Qivos) kal 3pacTnPIONOIEiTAl ENITUXWC, O 8 XWPEG.

H eTaipeia BpiokeTal dinAa oTIC cUYXPOVEC aVAYKEC TwV NEAATOV TNC YE KAIVOTOMEC Kal
anoTEAEOUATIKEG UNNPECIEG Kal TeXVOAOyiec. Tle@upwvovTag TnVv EWneipia  Tou
KATavaAwTr OTO QUOIKO NEPIBAAAOV HE aQUTR Tou Wn@lakoU KOOHOU, 0dnyei Toug
neAdTeg TNG:

- Ze avodikr nopeia TwV NWANCGEWY TOUG

- 2Tn d1aTRpnon Tou neAaToAoyiou Toug

- ZTnVv evioxuon TngG €TAIpIKAG GAMNG

—  ZTNV KaAn yvoaon TwV NPOTINNCEWY KAl ENIAOY®V TWV KATAVAAWTWV.

Znueia - Zrabpoi

Our History

Our exciting journey throughout thewears:

2004 Q 2015

The big bang 4M Members FinTech era
28+ Loyalty SEREMES
8 Countries

2009 2017
Evolution to cloud QIVOS era - expansion to Asia
business era
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Oi1koVOMIKa oTolXEia Qivos

MEoa anod €vav eU0TOXO €mXeIpnUaTikd oxediaopo, n Qivos exel emTUXEl TN oTadEPn
au&non Tou KUKAOU gpyaciov TnG o Babocg okTasTiac (2009-2017). SuyKeKpIPEVA Yia
T0 2017, o TCipoc avAABe os 3.300.000 €, kaTtaypapovTac al&non 45% oe oxEon PE TO
2016.
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AvOpmnivo Auvapiko

Me kivnTrpio duvaun To €EsIdIKEUPEVO avBpwnivo duvapiko TnG, To onoio au&averal
dlapKw¢ Kkal onuepa anoTeAsiTal ano 55+ epyalop€évoug uywnAng eIdikeuong o€
d1apopeTIkoUG Toueig, N Qivos napauével oTabepd NPoonAWUEVN 0TO O0pApa TnG.

Zuvepyareg & MeAareg

MeTpwvTtac ndn 14 xpovid emTuxnuEvVNG napouciag, n Qivos €xel avanTtusl €va
OIEUPUMPEVO XapTOPUAAKIO, To onoio nepiAauBaver Tnv ulonoinon €pywv yia
NEPICOOTEPEC ano 35 PEYAAEG ETAIPEIEC TNG EAANVIKAC KAl NayKOOMIAG ayopdag, onwg n
n Intersport, n IKEA, n Johnson & Johnson, n Marks & Spencer, n Accessorize, Galerie
de Beaute, L'Oreal k.a.
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Loyalty facts

>nuepa, ol neAdtec Tng Qivos diaBeTouv ouvoAikd nepiocoTepa anod 5.000.000
EYYEYPAUUEVA HEAN.

O1 ouvOoAIKEC auvaAAayEg nou gxouv emTeuxBei and 1o 2011 w¢ ofuepa avépyovTal o€
nepinou 32 ekaTtodpUpla, HE ANOTEAEOHA O OUVOAIKOC Tipog va £xel diapopPpwbei oTo 4
010. EUpW.

EnminAgov, oTo idio didoTnua €xouv npayuartonoinBesi cuvoAikad 11.000 npowOnTIKEG
evepyeieg oe dlagopa kavaAia (SMS, email, Viber, SM kTA) oe 75 ekatoppupia
napaAnnTegG.

Ynnpeoieg Qivos

MEow omni-channel anoTeAeonaTIK®OV OTPATNYIK®V ENAPAC TOU KATAVAAWTA ME TNV
gnixeipnon kai tailor-made TexvoAoyikwv AUoswv, n Qivos BonBdsl Tic eniXeIproEIG va
au&noouv TIC NWANOCEIG TOUG KAl va dNUIOUPYHOOUV HAKPOXPOVIEG KAl HOVADIKEG OXETEIG
ME TOUG NEAATEC TOUG epappolovTag 4 anAd Briyara:

e Avayvwpion TWV NEAATWV 0 KGO KavaAl

e AvdAuon TnG KaTavaAwTIKNAG CUMNEPIPOPAG KAl ONUIOUPYia OXETIKWV NPO@iA

e 3>xe€dlaouOG Kal uAonoinon noAukavaAlkwv Kal oToXeupévwv marketing
evepyelwv (multichannel targeted campaigns)

e AUEnon Tou KUKAoU {wn¢ Tou ekaoToTe neAdaTn (CLV) kal eniTeu&n uwnAou ROmMI
(Return on Marketing Investment)

QIVOS CLOUD nAatpopua

H nAat@opua QIVOS CLOUD anoteAei pia end-to-end AUon yia CRM / Loyalty
anaiTnoelg, oxedlaouevn woTe va KaAUNTel KABe NTUXN TNG AEIToUpyiag TOU €KACTOTE
CRM npoypdapuatog eniBpdBeuons. H nAaT@opPa gyyudTtal Tnv noloTikn Olaxeipion
d0edouévwy, TNV anpOoKonTn AEIToupyia, TNV NPOCAPHOCTIKOTNTA 0 CUVOETEC AVAYKEG,
eEehiooovTac Tn oxEon KatavaAwTn kal brand. 'H3n €EunnpeTei oTnv eAANVIKA aAAd kai
otn di1ebvr ayopd nepiocoTepa and 25 brands kal 5 ekaT. KATAVAAWTEC.

Evonoinuévo npo@iA karavaAwTn (Unified Customer profile)
Alayeipion Tou NpoypdHHAaToG NICTOTNTAG

AvaAuon dedopévmv katavaAwTn (Insights +)

YAonoinon noAukavaAiK®Vv HAPKETIVYK KAHNAVIOV

Loyalty eqpappoyn oTo kKivnTo THAEPwvo (Mobile loyalty app)

o uhwWwNR

NMpoownonoinpéveg loyalty email kapnavieg (Enbox)
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Services

Me okonod Tn oUvOeon TNG €NIXEIPNONG ME TOV TEAIKO KATAVAAWTI KAl AMOTEAECHA TN
onuioupyia HeTPNOINNG unepa&iag yia Toug NeAATEG pag, ol unnpeciec Tng Qivos
BagilovTal ot:

ZUHPBOUAEUTIKN unooTnpI§n

Loyalty program implementation

Loyalty campaign management

Omnichannel Operations

i h W NPH

Customer Insights



